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INDIVIDUAL ARTISTIC WORK
Artistic Interests

Access

Assigned Fundraisers

Previous Asks



Customer Driven
● Tickets
● Memberships
● Donations
● Mailing interactions

Where is the data from?

Fundraiser Driven
● Individual context
● Conversations
● Interests/Preferences
● Previous asks



Customer Driven Data



Customer Driven Data



Customer Driven Data



Customer Driven Data



Fundraiser Driven Data
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Fundraiser Driven Data



Citizens Theatre, Glasgow



“
Transparency with donors is everything, you must be 
utterly honest. 

Mairi Rosko
Director of Development, Citizens Theatre

”

Citizens Theatre, Glasgow



“
You as a fundraiser are working from a position of 
knowledge. You understand how a theatre works, 
the risks and the processes of a capital campaign.

Mairi Rosko
Director of Development, Citizens Theatre

”

Citizens Theatre, Glasgow
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Relationships



Relationships



Relationships



Board of Directors



Expectations

AdvisoryFinancial Connections



Diversifying Your Board

Demographics Who currently makes up your board?

Area of Expertise Where else can we diversify? 

Barriers to Entry Can we make our board more accessible? 



● Be an Ambassador

Personal

● Bring Prospects to 
Events

● Strategize Next 
Steps



Grants

● Personal Connections

● Ambassadors

● Board Criteria



Corporate

● Matching Gifts

● Sponsorships & 
Partnerships

● Death in Service



Your Community



● In-Kind Donations

● Auctions

● Rentals / Food & 
Beverage 

Local 
Businesses



Community Centric Fundraising

“
Nonprofits are generous with and mutually 
supportive of one another.

Nonprofits need to see and treat one another not as 
competitors but as critical partners with the 
common mission of strengthening the community.

”



Your Existing Donors



The Spektrix Tools



Soft Credits



Soft Credits



Soft Credits



Give/Get Report



Give/Get Report



Institutions



Granting Institutions



Granting Institutions



Key Individuals

● Grant Administrators

● Local Politicians

● Other Arts Professionals









Institutional Priorities



MISSIONCOMMUNITY RELATIONSHIPS

Institutional Priorities



Community-Driven



Key Consideration 

What existing data can 
show your impact on your 
community?





Mission-Driven



Key Consideration 

Who can vouch for the 
work your organization does?





Relationship-Driven



Key Consideration 

How can you involve key 
individuals with your 
organization?





MISSIONCOMMUNITY RELATIONSHIP



Questions?



Register today for the last event in the 2024 Spektrix Philanthropy Series





Thank 
You


